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When opportunity knocks, Diamond delivers
$300,000 ACQUISITION FINANCING

An existing Diamond borrower, a contract manufacturer, recently had an opportunity
to acquire a quasi-competitor. The target company had flat sales volumes and had
been operating below break-even for some time. They did however have
complementary products and manufacturing expertise as well as a strong backlog
and a loyal customer base. Diamond provided a $100,000 term loan together with
A/R and Inventory financing to generate the $300,000 purchase price

The owner of the acquired company realized maximum value, his lender was paid in
full, several employees were retained and Diamond's client added much needed sales
volume in this competitive market. A win for all parties involved.

Asset-Based Financing $25,000 to $1.25 Million

- Start-up Companies

- Companies with losses and a turnaround plan
- Other tough situations

- Creative deal structuring

- Streamlined, local decision-making

- Easy in, Easy out

e To learn more about what
we do here at Diamond...

Do You Know Of A Business That Needs Help?

Click here to contact Dave Lawrence...

Click here to contact George Gochis...

reply to: sales@diamondbc.com We are collateral lenders. If you add

phone: 781-871-0562 enough collateral to a transaction...we
web: http://www.diamondbc.com [ will say YES!




